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 1.1% (+£3,432) rise in average asking prices of 104,000 newly marketed properties compared to previous month 

 New sellers ask higher prices in eight out of ten regions despite sales agreed numbers being down in nine of the 

ten this month compared to September 2016 

 Average time to find a buyer is 63 days, so with Christmas 69 days away which sellers have the best odds of 

festive cheer? 

- Most likely to sell are second-stepper properties, with average time to find a buyer of 60 days, followed by 

first-time-buyer type properties at 62 days 

- Top of the ladder properties take 76 days on average so less likely to sell before Christmas 

- Northern sellers more likely to find a buyer with sales agreed numbers down by a modest 3.0% on September 

2016, compared to the South where sales are faring worse, down by 7.9%  

 In spite of a more challenging environment, sales agreed numbers year-to-date are still 1.1% ahead of 2016 

National average asking prices 

Month Avg. asking price Monthly change Annual change Index 

October 2017 £313,435 +1.1% +1.4% 258 

September 2017 £310,003 -1.2% +1.1% 255.2 

National average asking prices by market sector (excluding Inner London) 

Sector October 2017 September 2017 Monthly change Annual change 

First-time buyers £196,328 £194,883 +0.7% +3.9% 

Second-steppers £266,871 £266,381 +0.2% +2.4% 

Top of the ladder £554,246 £549,230 +0.9% +0.7% 
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Second-stepper sellers most likely to find a buyer before Christmas as prices jump 1.1% 



 

                                                                                                                                        
C                                            Copyright © 2017, Rightmove plc. Released 16th October. Page 2 of 9 
                                                For media enquiries and interviews please contact the Rightmove press office: 

         T | 020 7087 0605   M | 07894 255295 or  E | amy.funston@rightmove.co.uk 

      Overview 

The price of property coming to market is up by an average of 1.1% (+£3,432) on the previous month. The 
Rightmove Index has recorded an increase in October every year since it started back in 2001, but this month’s is 
the largest since the 1.4% rise seen in 2014. However, with more sellers chasing fewer buyers, this month’s 
104,000 new-to-market sellers will have to work harder to find a buyer before Christmas.   

 
Miles Shipside, Rightmove director and housing market analyst comments: “With Christmas some 69 days away 
and the average time to find a buyer being 63 days, many of the 104,000 new sellers this month will be hoping to 
agree a sale before Christmas. It will be harder for this Autumn’s sellers to secure a sale because buyers have more 
choice with a 3.1% increase in new seller numbers compared to this time a year ago. In addition, the number of 
sales agreed was running ahead of 2016 over the summer, but has now fallen back with a 5.9% decrease compared 
to last September. New sellers’ pricing optimism may therefore be unfounded in some parts of the country. While 
this month sees higher asking prices in eight out of ten regions, sales agreed are below this time a year ago in nine 
out of ten. With buyers becoming more Scrooge-like with their cash, sellers who have undercut the average 1.1% 
rise in asking prices may stand a better chance of finding a buyer before Christmas, especially if they are in one of 
the more active parts of the market.” 
 
The average time from first advertising on Rightmove to being marked as sale agreed by an estate agent is 63 
days. However, national averages mask many regional and sector variations. The properties that are moving the 
quickest are in the second stepper property sector, those with three or four bedrooms except four bedroom 
detached, where the average time taken to find a buyer is 60 days. Typical first-time-buyer type properties, with 
two bedrooms or fewer, also just undercut the average with time to sell being 62 days. 
 
Shipside observes: “Whilst affordability is stretched, it is still countered by the motivation to own a home rather 
than rent, or the need for extra space to house a growing family. Sellers looking to find a buyer before Christmas 
have a head start if they are selling a property in these two mass-market sectors, as that is where there is the 
greatest demand. However, with buyers’ average wage rises often falling behind retail price inflation, and with a 
rise in interest rates being more heavily trailed by the Bank of England, sellers in these most popular sectors should 
still be wary of over-pricing. Buyers will be looking for the best buy on the market in their desired area either in 
terms of price or quality of finish.” 

 
The toughest market at present is the sector made up of properties with five bedrooms or more with four 

bedrooms detached, with this “top of the ladder” category taking a current average marketing time of 76 days. 
The extra challenge to sell these larger properties is especially noticeable in London, where the average time to 
find a buyer is now 86 days in this sector. This longer time to sell London’s upper-end properties is having an effect 
on overall market activity in London with the number of sales agreed compared to the same period a year ago 
being down by 9.0%, more than any other region. It is regions in the southern half of the country that are dipping 
most with an average of 7.9% lower sales being agreed than this time a year ago, whilst the northern half performs 
somewhat better with a fall of only 3.0%. For the year as a whole, however, 2017 still remains ahead of 2016 on 
sales agreed numbers, with the year to date being 1.1% ahead of the previous year. 
 
Shipside concludes: “Sales agreed numbers are holding up better in the north, whilst a common factor throughout 
the country is the lower and middle market sectors being the most active. However, where property prices have 
far outstripped buyers’ wages, and consequently their affordability, sellers will either have to be more tempting 
with their asking prices or outscore other properties with extra desirable features. With the number of sales 
agreed for the year still up on a pretty busy 2016 it shows there is plenty of potential life in the market and need 
for housing, but at the right price and quality. Get that right and it will hopefully mean the present of a successful 
sale for Christmas and the gift of a new home in the new year. Those homeowners who need to do some work to 
their home to make it more attractive to potential buyers should get ready now in time for marketing in January.” 
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     Agents’ Views 
 

Nick Leeming, Chairman at Jackson-Stops, said: “The driving force behind the slowdown in sales in September is 
the combination of a lack of supply of homes to the market and potential buyers being warier than usual due to the 
prospect of increasing interest rates. Christmas is generally a crucial deadline for everyone involved in the house 
buying and selling process, with buyers wanting to unwrap gifts with their family in their new property. Accurate 
pricing is vital to secure a sale as quickly as possible, particularly as buyers are savvier than ever before on their 
local property market given the host of research tools at their disposal. Buyers will generally have a clear check-list 
of what they want in a home and they will not pay over the odds in the current climate for something that does not 
tick all the boxes.” 
 
Kevin Shaw, national sales director at Leaders Estate Agents: “The market varies significantly from region to 
region but certainly in the South it is now more price sensitive, whereas in some areas of the Midlands we are still 
seeing demand outweigh supply and high asking prices being achieved. Whatever the market conditions, it is 
always important to set the right price as soon as a property comes onto the market. This is even more crucial if 
you want to achieve a sale within a specific timeframe. Although the market is now slightly quieter as we continue 
into October, it certainly is possible to secure a buyer by Christmas.” 
 
Chris Chapman, Managing Director at Andrews Estate Agents, said: “We’re seeing similar lead times as Rightmove 
to secure a buyer, and we are working with our vendors already who are looking to move in the New Year to get 
their properties listed now to get a buyer settled in time for Christmas. The key with the current market is 
correctly priced property, which is all about using an experienced agent. We are seeing more and more regional 
differences in the property market, so selecting an agent with detailed knowledge of your area is key to success.”  
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            Regional trends 
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             London’s best annual performers: October 2017 

              

 

 

             

             

 

 

  London’s worst annual performers: October 2017 

Borough 
Avg. price 
Oct 2017 

Avg. price 
Sep 2017 

Monthly 
change 

Avg. price 
Oct 2016 

Annual 
change 

Kensington And Chelsea £2,109,574 £1,845,692 14.3% £2,328,422 -9.4% 

Tower Hamlets £597,439 £559,230 6.8% £649,954 -8.1% 

Hammersmith And Fulham £948,743 £928,882 2.1% £1,009,951 -6.1% 

Merton £666,406 £614,317 8.5% £707,130 -5.8% 

City Of Westminster £1,759,836 £1,757,809 0.1% £1,859,042 -5.3% 

 

 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Borough 
Avg. price 
Oct 2017 

Avg. price 
Sep 2017 

Monthly 
change 

Avg. price 
Oct 2016 

Annual 
change 

Bexley £380,164 £375,477 1.2% £358,023 6.2% 

Redbridge £486,882 £468,490 3.9% £458,602 6.2% 

Waltham Forest £483,836 £489,706 -1.2% £461,237 4.9% 

Hackney £674,776 £722,471 -6.6% £647,057 4.3% 

Kingston upon Thames £639,803 £638,462 0.2% £615,549 3.9% 
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    London boroughs 

Borough 
Avg. price  
Oct 2017 

Avg. price  
Sep 2017 

Monthly 
change 

Avg. price 
Oct 2016 

Annual 
change 

Kensington And Chelsea £2,109,574 £1,845,692 14.3% £2,328,422 -9.4% 

City Of Westminster £1,759,836 £1,757,809 0.1% £1,859,042 -5.3% 

Camden £1,054,409 £985,571 7.0% £1,106,363 -4.7% 

Hammersmith And Fulham £948,743 £928,882 2.1% £1,009,951 -6.1% 

Richmond Upon Thames £922,804 £849,009 8.7% £902,252 2.3% 

Wandsworth £801,758 £784,176 2.2% £811,191 -1.2% 

Islington £792,885 £759,326 4.4% £793,326 -0.1% 

Barnet £687,520 £671,509 2.4% £707,243 -2.8% 

Hackney £674,776 £722,471 -6.6% £647,057 4.3% 

Haringey £672,589 £592,712 13.5% £676,695 -0.6% 

Merton £666,406 £614,317 8.5% £707,130 -5.8% 

Brent £662,245 £611,651 8.3% £661,560 0.1% 

Southwark £642,447 £676,346 -5.0% £630,568 1.9% 

Kingston upon Thames £639,803 £638,462 0.2% £615,549 3.9% 

Lambeth £635,612 £648,501 -2.0% £646,074 -1.6% 

Ealing £624,534 £629,203 -0.7% £654,412 -4.6% 

Tower Hamlets £597,439 £559,230 6.8% £649,954 -8.1% 

Harrow £559,406 £568,544 -1.6% £570,639 -2.0% 

Hounslow £551,359 £506,832 8.8% £576,113 -4.3% 

Bromley £521,692 £536,903 -2.8% £543,839 -4.1% 

Redbridge £486,882 £468,490 3.9% £458,602 6.2% 

Waltham Forest £483,836 £489,706 -1.2% £461,237 4.9% 

Hillingdon £478,823 £491,251 -2.5% £481,106 -0.5% 

Lewisham £467,526 £474,195 -1.4% £484,050 -3.4% 

Enfield £463,794 £483,071 -4.0% £467,332 -0.8% 

Greenwich £450,087 £469,894 -4.2% £458,238 -1.8% 

Sutton £439,539 £443,007 -0.8% £434,312 1.2% 

Croydon £430,600 £431,791 -0.3% £420,404 2.4% 

Newham £414,399 £403,998 2.6% £410,934 0.8% 

Havering £395,442 £399,237 -1.0% £392,457 0.8% 

Bexley £380,164 £375,477 1.2% £358,023 6.2% 

Barking And Dagenham £311,018 £312,443 -0.5% £303,690 2.4% 
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Editors’ notes 
About the Index: 
The Rightmove House Price Index methodology was refined in January 2015. The Index now uses new mapping 
technology to define regions at a postcode rather than postcode district or area level, and the mix adjustment has been 
updated to reflect the current proportion of stock by property type in each area, to provide even more accurate data. All 
regional breakdowns are now reported in line with ONS regions. For the purpose of historical comparisons, the historical 
figures have been restated based on the new methodology.  

The Index can now include further breakdowns in the housing market to offer trends at three different sectors of the 
market: first-time buyer, second-stepper and top of the ladder. Inner London prices have been excluded from this 
categorisation as the normal housing ladder is not really applicable. 

Advertising property for over 90% of all UK estate agents, Rightmove is in a unique position to identify any immediate 
changes in the market. Rightmove’s House Price Index is compiled from the asking prices of properties coming onto the 
market via over 13,000 estate agency branches listing on Rightmove.co.uk. Rather than being a survey of opinions as with 
some other indices, it is produced from factual data of actual asking prices of properties currently on the market. The 
sample includes up to 200,000 homes each month – representing circa 90% of the market, the largest and most up-to-
date monthly sample of any house price indicator in the UK. 95% of properties are sold via an agent, whilst only 75% are 
purchased with a mortgage. The Index differs from other house price indicators in that it reflects asking prices when 
properties first come onto the market, rather than those recorded by lenders during the mortgage application process or 
final sales prices reported to the Land Registry. In essence, Rightmove’s Index measures prices at the very beginning of 
the home buying and selling process while other indices measure prices at points later in the process. Having a large 
sample size and being very up-to-date, the Rightmove Index has established itself as a reliable indicator of current and 
future trends in the housing market.  

Rightmove measured 104,519 asking prices this month, circa 90% of the UK market. The properties were put on sale by 
estate agents from 10th September 2017 to 7th October 2017 and advertised on Rightmove.co.uk. This month 5,240 
properties have been excluded due to being anomalies.  

 
Market sectors explained: 

First-time buyer: This figure represents the typical property a first-time buyer would purchase, covering all two bed 
properties and smaller that come to market (houses and flats). 

Second-stepper: This figure represents the typical property of a person moving from their first home, covering all three 
and four bed properties that come to market (houses and flats) excluding four bed detached houses. 

Top of the ladder: This figure represents asking prices at the top end of the market, covering all five bed properties and 
above (houses and flats), as well as four bed detached houses. 

About Rightmove.co.uk: 
Rightmove.co.uk is the UK’s leading property website, displaying details of homes for sale or rent to the largest online 
audience. It is consistently ranked the number one property website in the UK (source: Experian Hitwise). It has around 
90% of all properties for sale and at any time displays a stock of over one million properties to buy or rent, worth around 
£270 billion. The Rightmove.co.uk site attracts over 130 million visits from home movers each month with time on site 
averaging over 1 billion minutes per month (Rightmove data, July 2017). 

 


